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We are VIRTUALLY ready to help SELL or BUY your home! Call now and ask us how!

A History of Making Connect ions

4BR/3.5BA
$354,900

Gorgeous two story brick w/family room addition that
opens to a large deck complete with gazebo! Owners

suite has ensuite bathw/heated floor, steam shower and
walk in closet. Spacious living room featuring built in

shelving flanking a fireplace w/gas logs, sunroom, formal
dining room,and updated kitchenwith gas range,
mudroom and half bath completes themain floor.

Call or text Parker 304.633.3811 or
Amy 304.633.3449 for more information

or schedule your private tour.

1405 Washington Blvd
NEW LISTING!

wvrealtyadvantage.com • 320 9th St, Suite A • Huntington WV 25701 • •

Blaine Crabtree, Agent • 304.638.7236
Seth Crabtree, Agent • 304.634.5361
Parker Ward, Agent • 304.633.3811
Arvin Thompson, Agent • 304.544.4870

Brian Stephens • 304.412.0340
Beckett Ward, Agent • 304.208.5597
AmyWard, Broker • 304.733.9601
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2 Locations to Better Serve You!
6007 Rt. 60 E., Suite 240, River Place Plaza

Barboursville, WV
304-736-6655

113 Liberty Square
Hurricane, WV
681-235-3177century21homesandland@gmail.com

www.c21homesandland.c21.com

Agent Spotlight
Featured Agent: Faith Early
I am a West Virginia native and have lived in the tri-state area for 20
years. I received both my undergraduate and graduate degrees from
Marshall University. Two decades in the area have
brought me lots of wonderful experiences includ-
ing marriage, 3 children, ministry opportunities,
working specifically with the Veteran population
and, of course, the world of real estate. I stay
informed in the evolving world of technology
and I am proficient in all types of social media.
I will use them to represent you well. No matter
your real estate need, whether buying or sell-
ing, I will provide you with a pleasant and
successful experience. Let’s get started!

Call Faith
304-617-7198

Patrick Lucas
WV, OH & KY Broker

304634-6275
Donna Harris
304417-1765

Summer Nida
304634-8743

Kelli Sobonya
304417-0869

Brody Nash
304208-6190

Rocky Nash
304638-6823

Alvin Bowyer
304208-4650

Steve Fetty
304633-2878

Melissa Lane
304638-9676

Mary Baisden
304638-9681

Jacki Frazier
304638-7687

Eric Frazier
304544-0501

Marty Beckett
304633-1344

Christa Vance
304941-3440

Faith Early
304617-7198

Bob Alexander
304544-7690

Donna Gannon
740352-7294

Bill Klaiber
740479-1391

HUNTINGTON
Commercial MLS#169096

$275,000 Call Brody 304-208-6190

HUNTINGTON
Commercial MLS#172107

$750,000 Call Brody 304-208-6190

HURRICANE
Land - 19.12 Acres MLS#169466
$975,000 Call Jacki 304-638-7687

HUNTINGTON
Commercial MLS#172638

$850,000 Call Brody 304-208-6190

KENOVA
Commercial MLS#172549

$975,000 Call Patrick 304-634-6275

Alisha Chaney
304972-4702

HUNTINGTON
Sixplex MLS#173311

$385,000 Call Brody 304-208-6190

Sari Young
740444-9111

DUNBAR
Commercial MLS#172090

$175,000 Call Brody 304-208-6190

CHARLESTON
Commercial MLS#172835

$225,000 Call Brody 304-208-6190

HUNTINGTON
3 BRs, 2 BAs MLS#173435

$229,900 Call Brody 304-208-6190

HUNTINGTON
2 BRs, 1 BA MLS#173708

$50,000 Call Patrick 304-634-6275

HUNTINGTON
2 BRs, 1 BA MLS#172641

$59,900 Call Brody 304-208-6190

HUNTINGTON
3 BRs, 1.5 BAs MLS#173291

$59,900 Call Brody 304-208-6190

HUNTINGTON
Commercial MLS#171048

$68,000 Call Brody 304-208-6190

IRONTON
4 BRs, 1.5 BAs MLS#173698

$75,000 Call Donna 740-352-7294

PORTSMOUTH
Duplex MLS#173553

$79,000 Call Donna 740-352-7294

HUNTINGTON
2 BRs, 1.5 BAs MLS#173570

$89,000 Call Brody 304-208-6190

IRONTON
3 BRs, 1 BA MLS#172763

$125,000 Call Donna 740-352-7294

HUNTINGTON
3 BRs, 2 BAs MLS#173563

$139,900 Call Brody 304-208-6190

IRONTON
3 BRs, 2.5 BAs MLS#173430

$159,900 Call Donna 740-352-7294

SOUTH POINT
3 BRs, 2 BAs MLS#173652

$179,900 Call Bill 740-479-1391

HUNTINGTON
Multi-Family MLS#172399

$199,500 Call Summer 304-634-8743

MILTON
3 BRs, 2.5 BAs MLS#173622

$275,000 Call Patrick 304-634-6275

HUNTINGTON
4 BRs, 3 BAs MLS#173690

$239,900 Call Mary 304-638-9681

HUNTINGTON
4 BRs, 2.5 BAs MLS#173532

$295,000 Call Faith 304-617-7198
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“The FamilyMan”Will Treat You Like Family

Patrick Lucas
patricklucasrealtor@gmail.com • patricklucas.c21.com

PATRICK LUCAS,
BROKER

6007 Route 60 East,
Suite 240, Riverplace Plaza

Barboursville, WV
304-736-6655
1-800-731-9011

(304) 634-6275
Serving

WV,OH&KY
“The“The

HUNTINGTON
3000 sq ft, one story, brick com-
mercial bldg. Could serve as any
type of business. MLS#170815

$198,000

HUNTINGTON
2/3 acre lot across the street
from the Huntington Museum

of Art! MLS#171760

$50,000

KENOVA
7,728 sf office bldg w/8-10 offices,

conference rm, 3,020 sf industrial bldg,
and 912 sf warehouse. MLS#172549

$975,000

MILTON
3BR/2.5BA less than 1 mile from
I-64, w/finished bsmt, 2-car at-
tached. garage. MLS#173622

$275,000

CULLODEN
Level and cleared building lot
in phase 2 of Cornerstone at
James River. MLS#168809

$59,900

HUNTINGTON
Charming home in Htgn’s West
End. Central HVAC, 1-car det.

garage. MLS#173708

$50,000

Unwanted Guests
We will KILLfor your business!

• Real Estate Inspection Reports

• Residential, Commercial, Industrial

• Fully Insured & Bonded

• No Contracts Required

• Pre-Treat for New Construction
WV License #C06739 OH License #138720

• Termites • Ants • Cockroaches
• Spiders • Bees & Wasps • Fleas

• Bed Bugs • Mice & Rats • Silverfish

304.523.4281
www.kanbpestcontrol.com

FREE
ESTIMATE!
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2 COUNTRY OAKS DRIVE, BARBOURSVILLE, WV
Country style charm is found in the home in well established Barboursville
subdivision. The moment you step onto the inviting front porch, you will feel
right at home. The main floor features a wide spacious entry way that leads to
a formal dining room to the right or the expansive living room with vaulted
ceilings that leads to a screen in deck that leads to another open air deck, primary
bedroom with gorgeous private bath, huge walk-in shower and an enormous walk-
in closet, updated kitchen with breakfast area, walk-in pantry all with tile floors,
two additional first floor bedrooms with an adjoining bath in between, a spacious
laundry/mud room and a cute half bath round out the first floor of this home. The
second floor features a large bedroom, a full bath & a bonus/game room that could
be used as a 5th bedroom. A few little secrets await you once inside the bonus/
game room. There is an unfinished room that would make a great library/study
or additional bedroom and on the opposite of the bonus
room is another door that leads to another hidden away
unfinished space that could be finished for additional living
space or storage. This home has been well maintained and
cared for. Get in touch to take a tour of this spectacular
home!

MLS# 173722
$329,900

304-736-9955

5869 Davis Creek Road • Barboursville, WV 25504
Mark Mansour, WV, OH & KY Broker

Jeanette Mansour
Salesperson/REALTOR ®
304.416.3592

304.955.5017 |villagerealtygroupwv.com
Nathan Nibert | WV, OH Broker

Sarah Fowler
SALESPERSON/REALTOR

1777 Arlington Blvd - $90,000
Huntington, WV 25705
3 BR | 1 Ba | 1,135 Sq. Ft.

Nathan Nibert
BROKER

Jamie Adkins
SALESPERSON/REALTOR

801 Washington Ave - $259,900
Huntington, WV 25704

4,547 Sq. Ft. Commercial Space

Lt 6A Palisades Dr - $118,900
Barboursville, WV 25504
1.60 Acre Residential Lot

Lauren Thompson
SALESPERSON/REALTOR

Rachel Skaggs
SALESPERSON/REALTOR

429 6th Ave - $295,000
Huntington, WV 25701

Fourplex

1050 Adams Ave - $99,900
Huntington, WV 25704

2,231 Sq. Ft. Commercial Space

6007 US Rt. 60 E, Ste. 124
Barboursville, WV 25504

604 4th Street East
South Point, OH 45680

FOLLOW US!

Jalyn Brooks
SALESPERSON/REALTOR

2009 Walnut St - $105,000
Kenova, WV 25530

3 BR | 1 Ba | 1,320 Sq. Ft.

Alaisha Daniels
SALESPERSON/REALTOR

Cara James
SALESPERSON/REALTOR

Rusty Ross
SALESPERSON/REALTOR

Na

Nathan Nibert | WV, OH Broker

Contact Brenda to
advertise your property!
Call 1-304-526-2752 or
email brenfroe@wannagohome.com

BUYING?
SELLING?
wannagohome.com has a team of realtors

ready to make the process easy!

Published by your same trusted source
The Home Buyers’ Guide, The Herald-Dispatch.
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LOCAL THEN. LOCAL NOW.
Huntington Federal Savings BankMortgage Loans are subject to credit review and approval. See bank for details. Member FDIC.

APPLY FOR A
MORTGAGE TODAY
Visit a Branch | Visit Online

304-528-6230
huntingtonfederal.com

Mercedes Sharp
Loan Officer

Sheila Harvey
AVP & Loan Officer

Andy Agee
Loan Officer

David Dillon
Loan Officer

Don’t Just Buy a House
MAKE IT HOME
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Shane Radcliff,
Broker

304-634-5993

Mary Walker
304-634-5299
Assoc Broker

W.G. Bunch
304-633-3950
Assoc Broker

Melanie Gleason
304-751-7367

Eddie Mylar
304-654-6045
Assoc Broker

Gina Vickers
304-360-1112
Assoc Broker

Wayne Scott
304-544-8805

Mary Kelley
304-638-3791

Aly McGinnis
304-617-6635

Durasha Smith
304-657-5756

Tracey Reynolds
304-633-2415

Richelle Walters
304-617-7851

Michelle Spreacker
304-730-4148

Mel Cummings
304-617-1433

Christie Giompalo
304-563-4346

Missy Wren
304-453-6243

Sam Worthy
304-617-6058

Dan Lanham
304-546-7383

Brooke Lunsford
304-638-6563

Jamie Christian
304-633-4562

Joanna Phalen
304-531-6841

Terry Wooten
304-634-0083

Amanda Hayes
304-416-2164

Betsy Martin
304-952-8465

304.523.2225
Shane Radcliff, WV/KY/OH/FL Broker

REALTY-EX.COM

#4 Stonecrest Dr • Huntington, WV 25701
304.523.2227 Fax

142 County Rd 403, P.O. Box 766,
Proctorville, OH 45669

ALL AGENTS ARE SALESPERSONS.

Vineta Maynard
304-972-3668

Amy Lilly
304-941-4677

Elysaa Carico
304-634-4118

Holly Francis
304-617-1728

Patrick Rayl
304-942-9322

Teresa Dunford
304-634-2923

Charlotte Hall
304-544-4526

Donna Newell
304-654-0512

Mary McCaw
304-633-5161

Andy Bowen
304-416-0310

Tiffany Hall
304-633-9576

Jeremy Sutphin
304-741-9501

Tim Quesenberry
304-532-4954

HD-475415

James Hensley
304-552-6085

Gavin Mills
304-940-0223

Debi Reynolds
304-417-2332

Johnda McGuire
606-615-1927

James Plymale
304-840-9387

Tony Rigsby
304-972-6099

Ellie Lambert
681-286-5803

Jody Mayo
606-922-4200

Pamela Wells
606-548-1679

Lainie Darnell
606-369-5220

Lisa Sullivan
304-690-3867

Jerry Crum
304-687-9229

(172219) $55,000
3BR/1BA

Call Mel 304-617-1433

Brianna Goad
304-840-4941

Natalie D’Alessio
304-546-4388

Ryan Leger
304-942-2400

Scott Duval
304-224-8908

Toshia Graves
304-634-4382

(173020) $260,000
4BR/3.5BA

Call Michelle 304-730-4148

Ryan Buck
304-710-9815

Matt Stickler
304-751-0294

(171976) $849,900
4BR/2BA/2HBA

Call Melanie 304-751-7367

(172915) $494,000
2BR/2.5BA

Call Aly 304-617-6635

(173257) $695,000
3BR/3BA

Call Keith 304-638-1351

(172778) $375,000
3BR/3.5BA

Call Tracey 304-633-2415

(173194) $160,000
3BR/1.5BA

Call Mary 304-634-5299

Leah Criswell
606-225-3013

(173023) $124,900
4BR/1.5BA

Call Donna 304-654-0512

(172180) $1,100,000
6BR/5FBA/3HBA

Call Melanie 304-751-7367

(171599) $105,000
2BR/1.5BA

Call Elysaa 304-634-4118

(173648) $100,000
2BR/1.5BA

Call Jamie 304-633-4562

(173170) $129,900
4BR/2BA

Call Mary 304-638-3791

(172537) $107,000
3BR/1BA

Call Missy 304-453-6243

(173541) $255,000
4BR/3BA

Call Richie 304-617-7851

Jillian King
304-807-4424

(173674) $425,000
4BR/3.5BA

Call Christie 304-563-4346

(173307) $349,900
3BR/2.5BA

Call Shane 304-634-5993

Hannah Douglas
304-633-8388

(173048) $412,500
3BR/4BA

Call Christie 304-563-4346

(172786) $410,000
4BR/2.5BA

Call Christie 304-563-4346

Tammy Ward
254-383-2584
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Ginger Sergent
NMLS# 597773

O: (304) 399-6465
C: (304) 654-7158

wesbanco.com

WesBancoMortgageSolutions

GREAT SERVICE. EXPERIENCEDTEAM.

BY ALL ACCOUNTS, BETTER.

Apply: gsergent.mortgage-application.net

Our experiencedMortgage LoanOfficers will guide you every
step of theway, from application to closing. Let us helpmake
buying your dreamhome a reality. Call or apply online today!

736-3375

Jennifer Bledsoe
GRI, Prop. Mgr ........................304-736-3375

Susan DeTemple
Broker, GRI.............................304-736-3375

A Full Service Real Estate Company

AREYOU LOOKING FOR A RENTAL PROPERTYTO CALL HOME?
We have theTri-State’s Largest Inventory of Rental Housing –many

different SIZES, styles and $prices$. Call for more details 304.736.RENT.

COMMERICAL LAND - Just off Route 2 near
the Merritt Creek Connector – 62.24 Acres

ready to be developed – industrial, commer-
cial, warehouse, or housing development.

Outside city limits. Utilities available. Topo &
plat in file. $395,000. Call Jennifer for more
details or to request a packet be sent to you.

We have the lot for you.
Laurel Woods, Long Wood,

Williamsburg Colony
with prices from

$22,500 to $59,900.
Call today for

more information.

Realtors
wanted...
Join the areas NEW local real estate resource.
Local agent profiles and comprehensive listings
driving local residents to you!

Published by your same trusted source
The Home Buyers’ Guide, The Herald-Dispatch.

Contact Brenda to advertise your property!
1-304-526-2752 or email brenfroe@wannagohome.com
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By ANNA CHANG-YEN | Green Shoot Media

The home-buying process is
multi-faceted and can be confus-
ing and intimidating, especially

for first-time buyers. Take steps to pre-
pare and educate yourself as long as a
year before you sign on the dotted line.

Depending on your situation, you
may not have time to prepare as much
as you’d like, but making every effort to
understand and be ready for whatever
curve balls might come your way can
help ensure the transaction goes
smoothly. Here are some suggestions
for steps to take in the year before you
start shopping for a home.

ONE YEAR BEFORE
Know your credit. For first-time

homeowners, knowing and addressing
any credit issues is absolutely key to the
ability to buy a new home. You’ll need
some history with using credit, such as
responsible use of a credit card, a histo-
ry of student loan payments or a car
loan. If you don’t know what shape your
credit is in, getting copies of your credit
reports from the three major credit
bureaus is essential. Starting early on
addressing any potential credit issues
will give you enough time to get
through the process, which can be
lengthy.

For example, if you find a late credit
card payment listed on your credit
report, but you have records showing
the payment was on time, you’ll have to
dispute the status of the account with
the credit bureau. The credit bureau will
review your documentation and get in
touch with the creditor to resolve the
discrepancy. This process takes time,
and if you need to address multiple
credit issues, it could be months before
your credit file is back in tip-top shape.

Now is also a great time to invest in a
credit monitoring service. This will help
you keep tabs on your credit reports
from month to month, so that if any
problems come up, you can take action

and avoid surprises.
SIX MONTHS BEFORE

Take a class. Educating yourself
about the home-buying process is
essential, so that you can be sure you
understand the legal and financial ram-
ifications of anything to which you
agree. Homebuyer education courses
are offered by many organizations,
including community colleges, non-
profits, banks and credit monitoring
providers. Some federally insured mort-
gage programs require buyers to com-
plete an education course, and some
courses will meet Fannie Mae’s
HomePath buyer education require-
ments, making you eligible for 3 per-
cent in closing costs assistance to help
with your purchase.

Good courses will cover topics such
as deciding whether to purchase a
home, the steps involved in the process,
personal finance and credit basics,
types of mortgages and how to qualify,
shop for and choose a mortgage, the
basics of real estate and finding a home,
as well as closing and issues that may
arise after closing.

With the proper education, you will
know the proper questions to ask when
navigating a purchase, as well as the

roles of all the people involved in the
transaction.

Know the market. If you’ve chosen
an area or neighborhood where you
plan to purchase a home, now is a good
time to read up on the local real estate
market. Go to open houses and talk
with agents (being sure to be honest
about your intentions to hold off on a
purchase for several months). Peruse
the local newspaper and the web for
homes for sale in the area, so that you
will have a good idea of the size and
type of homes available in your price
range. Keeping your finger on the pulse
of the local market also could provide
an advantage when it comes time to
purchase. For example, if you’ve had
your eye on a house but it’s been lan-
guishing on the market for months
while other nearby homes are snapped
up, you’ll probably want to ask ques-
tions about any potentially hidden
problems with the house. You also will
get a feel for how quickly homes are
being sold, so you’ll know if you should
act quickly on a new listing or wait out a
price drop.

THREE MONTHS BEFORE
Find an agent. If your credit is in

good shape and you’ve done your
homework on the buying process, now
is a good time to find an agent. The best
way to choose an agent is with the
referral of a trusted friend or family
member. If you don’t have personal rec-
ommendations to lean on, make some
phone calls and set up meetings with at
least three agents in your area. Tell the
agents you are a first-time buyer and
ask about their experience with buyers
in your situation. Be honest about any
credit challenges you may be facing,
and tell the agent about the type of
home and area in which you’re interest-
ed. An agent with experience in situa-
tions similar to yours will be best
equipped to help you pull of a smooth
purchase. Also note your personal con-
nection with the agent, as you will be
spending a lot of time with your real
estate pro while you attend showings
and open houses, and during the nego-
tiation process. You want to be sure
you’ve chosen a personality that won’t
clash with your own and create friction.

ONE MONTH BEFORE
Get pre-approved. You can work with

a loan officer at your bank or credit
union or use the services of a qualified
mortgage broker. No matter how you go
about financing your home, pre-ap-
proval is a must-have before you go
shopping. Pre-approval requires a
detailed analysis of your credit reports,
income and debts, so unless a major
unforeseen issue arises, a pre-approval
is the best indication you will be fully
approved for a mortgage. Some sellers
won’t consider an offer from a buyer
who isn’t pre-approved for a loan,
because they worry that the offer might
fall through due to credit issues.

With the hard work done, the next
step is the fun part — shopping for a
home where you can envision living
your life for decades to come. Knowing
your future will unfold in a house just
waiting to be discovered can be exhila-
rating. Get out there and find it.

HOMEWISE Real Estate Tips and Advice

©
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Countdown to
Homeownership



Page 10 Home Buyer’s Guide

Ar
eY
ou
Se
ek
ing

A
Fr
ien
dly

Co
mm

un
ity
to
Ca
ll“
Ho
me
”?

W
eI
nv
ite
Yo
ut
oE

njo
yt
he
Co
mf
or
to
fG
AR
DE
N
PA
RK
...

•1
&
2B

ed
ro
om

Ap
ar
tm
en
ts

•S
tu
dio

Ap
ar
tm
en
ts

•C
or
po
ra
te
Ap
ar
tm
en
ts

•T
ow
nh
om

es
•H
om

es
•F
ur
nis
he
d&

Un
fu
rn
ish
ed

Ca
llF
or
Yo
ur
Pe
rs
on
al
To
ur
to

Re
se
rv
et
he
Pe
rfe
ct
Pr
op
er
ty

Th
at
Me
et
sY
ou
rN
ee
ds
.

30
4.7
36
.R
EN
T
(7
36
8)

Re
nt
al
Of
fic
eL
oc
at
ed
at
:

50
0G

ar
de
n
La
ne
,H
un
tin
gt
on
,W

V
25
70
5

ww
w.
ga
rd
en
pa
rk
re
nt
als
.co
m

in
fo
@
ga
rd
en
pa
rk
re
nt
als
.co
m

ww
w.
yo
ut
ub
e.c
om

/w
at
ch
?v
=h
F6
EA
La
Y9
wU

Of
fic
eH

ou
rs
:

Mo
nd
ay
-F
rid
ay

9A
M
-6
PM

Sa
tu
rd
ay

9A
M
-2
PM

•W
ar
m
&
Fr
ien
dly

St
aff

•W
as
he
r&

Dr
ye
rC
on
ne
cti
on
s

•O
ff-
St
re
et
Pa
rk
ing

•M
inu
tes

to
Rt
.6
0&

I-6
4

•F
itn
es
sC

en
ter

•P
et
Fr
ien
dly

(so
me

re
str
ict
ion
s)

•L
au
nd
ry
Fa
cil
itie
s

•G
ar
ag
es
(so

me
un
its
)

•P
ro
fes
sio
na
lly
Ma
na
ge
d

•2
4H

ou
rM

ain
ten

an
ce

•C
us
to
m/
Fle
xib
le
Le
as
es

Li
ke

us
on

Fa
ce

bo
ok

Su
sa
nD

eT
em
ple
,B
ro
ke
r

5



Page 11Home Buyer’s Guide

Kitchen Appliance Refresh
By JOE SZYNKOWSKI | Green Shoot Media

Kitchens are the focal point
of many get-togethers. A
space with outdated applianc-
es can give the entire room a
lackluster appearance.

Freshen up the room where
you entertain guests and
enjoy family meals by invest-
ing in matching appliances.

NEW APPLIANCES
RAISE SELLING VALUE
According to Consumer

Reports, the kitchen is
important to all buyers but
can be the most important
room to first-time homeown-
ers. If you are updating your
home before it goes on the
market, consider investing in
a matching appliance set to
catch the eye of potential buy-
ers.

Stainless steel appliances
are some of the most
sought-after finishes in the
kitchen. Consumers find the
style fresh, updated and clean.

Manufacturers have recent-
ly begun including
black-stainless steel finishes
to their appliances. This finish
is gaining in popularity due to
its less reflective appearance
and the elegance it adds to a
room.

Don’t forget to look for the
Energy Star seal of approval.
Experts say homeowners are
cautious of homes with ineffi-
cient appliances because of

their high costs of operation
and impact on the environ-
ment.

WHICH FEATURES
ARE NECESSARY

The cost of updating kitch-
en appliances can get out of
hand quickly. Manufacturers
are incorporating incredible
technology into their prod-
ucts. Be honest with your
budget when considering
which models will make it
into your home.

Refrigerator: Ask yourself,
“Do I need a flat screen TV in

my fridge’s door?” While
tech-savvy consumers may
find it hard to resist, this
incredible technology can
become more of a commodity
than a necessity. More impor-
tantly, focus on the size of
your family and how many
items you can fit inside. An
icemaker is a nice touch but
can significantly raise the
price of a model.

Dishwasher: These conve-
nient appliances come with
many different finishes and
control locations. The control
panels on some dishwashers

are hidden until the door is
opened. These can carry a
higher price tag than a tradi-
tional model with visible con-
trols.

Oven/cooktop: The most
important thing to consider
here is gas or electric.
Converting to one or the other
can come with expensive
alterations.

WHY BUY LOCAL?
Repairs to today’s applianc-

es can be expensive, and parts
aren’t always readily available.
Talk to your local dealer about

which models are the most
serviceable.

Going without appliance
while you wait on service or
parts can put your family in a
bind. Purchasing local gives
you the advantage of knowing
that support is nearby.

HOMEWISE Real Estate Tips and Advice

Timing Your
Purchase
Realtor.com offers the fol-
lowing tips for the best time
to buy kitchen appliances:
• September, October and

January are the months
when manufacturers intro-
duce new appliance mod-
els, so stores make good
deals on the previous
year’s models.

• The end of the month,
when stores are eager to
make their monthly sales
goals.

• Holiday weekends.
• Off-season for seasonal

appliances, such as barbe-
cue grills.

• For online purchases, the
month of November,
Thursdays and the fourth
or fifth day of each
month. (Realtor.com even
goes so far as to recom-
mend the best time of day
to buy appliances. It’s 3
p.m. “Yes, 3 p.m.”)

REAL ESTATE 101
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Look Us Up At This Address:
Old Colony Realtors
of Huntington -
Mark Mansour, Broker

Libby Adkins
Salesperson/REALTOR ®

304.634.3181

Jeanette Mansour
Salesperson/REALTOR ®

304.416.3592

Karen Twohig
Salesperson/REALTOR ®

304.638.2558

Kim Norton
Salesperson/REALTOR ®

304.617.5628

Jessica Lawson
Salesperson/REALTOR ®

304.939.1201

Mark Napier
Salesperson/REALTOR ®

304.634.1070

Melissa Baker
Salesperson/REALTOR ®

304.417.4663

Michele Waugh
Salesperson/REALTOR ®

304.633.9069

Todd Nelson
Salesperson/REALTOR ®

304.634.7993

Shelley Rowe
Salesperson/REALTOR ®

304.617.0765

Terry Chapman
Salesperson/REALTOR ®

304.654.9693

Necia Freeman
Salesperson/REALTOR ®

304.634.3319

Linda Midkiff
Salesperson/REALTOR ®

304.633.7133

Carla Ore
Salesperson/REALTOR ®

304.638.3355

Becky Myers
Salesperson/REALTOR ®

304.417.2325

Betty Sargent
Salesperson/REALTOR ®

304.751.0112

Allison Watkins
Salesperson/REALTOR ®

304.638.0296

Amber Midkiff
Salesperson/REALTOR ®

304.382.9688

Buck Conard
Salesperson/REALTOR ®

304.360.0989

Betty Sturgeon
Salesperson/REALTOR ®

304.638.2252

Janell Call
Salesperson/REALTOR ®

304.634.2596

Denise Sargent
Salesperson/REALTOR ®

304.633.7208

Ed Rahal
Associate Broker/REALTOR ®

304.617.5536

Crystal Merritt
Salesperson/REALTOR ®

304.972.7819

David Greene
Salesperson/REALTOR ®

304.544.8095

Hugh Ladd
Salesperson/REALTOR ®

304.416.2591

Chris Gillispie
Salesperson/REALTOR ®

304.634.0928

Mark Mansour
BROKER

WV/OH/KY

Mark Arbes
Salesperson/REALTOR ®

606.465.0035

$79,900 Huntington, WV 2BR/1BA
www.oldcolony.com/mls=173499

$132,500 Chaarleston, WV 3BR/2BA
www.oldcolony.com/mls=173683

$130,000 Barboursville, WV 3BR/1BA
www.oldcolony.com/mls=173655

$65,000 Milton, WV 2BR/2BA
www.oldcolony.com/mls=173685

$169,900 Huntington, WV 5BR/2.5BA
www.oldcolony.com/mls=172541

$179,500 South Point, OH 4BR/2BA
www.oldcolony.com/mls=173684

$224,900 Milton, WV 2BR/1BA
www.oldcolony.com/mls=173682

$229,900 Kitts Hill, OH 3BR/2BA
www.oldcolony.com/mls=173669

$244,900 Huntington, WV 3BR/2BA
www.oldcolony.com/mls=173626

$375,000 Ona, WV 4BR/2.5BA
www.oldcolony.com/mls=173662

$549,900 Huntington, WV 5BR/3.5BA
www.oldcolony.com/mls=173365

$225,000 Huntington, WV 4BR/2BA
www.oldcolony.com/mls=171992

Lorie Mount
Salesperson/REALTOR ®

740.550.0841

Hannah Ngumire
Salesperson/REALTOR ®

Karen Twohig Team
304.638.5644

5869 Davis Creek Road, Barboursville, WV 25504 304.736.9955 Mark Mansour, BROKER-WV/OH/KY




