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Kelli Sobonya Alvin Bowyer Brody Nash Rocky Nash
$04417-0869 $01208-4650 $1208-6190 638-6823

Jacki Frazier
$638-7687

o

n=

Patrick Lucas
WV, OH & KY Broker
1634-6275

1,
Steve Fetty
304633-2878

Bob Alexénder
34544-7690

Faith Early
316177198

Marty Beckett
314633-1344

Eric Frazier
31544-0501

GULLODEN

Residential Lot MLS#168819
$69,900 Call Patrick 304-634-6275

3BR, 1.5BAs MLS#176740
$59,900 Call Bill 740-479-1391

3 BRs,2BAs MLS#177672
$60,000 Call Summer 304-634-8743

2BRs, 1 BA MLS#176805
$131,500 Call Alvin 304-208-4650

3BRs, 1 BA MLS#177424
$149,900 Call Donna 740-352-7294

3BRs, 1 BA MLS#177147
$179,900 Call Brody 304-208-6190

IRONTON, O

4 BRs, 25 BAs MLS#177697
$229,900 Call Donna 740-352-7294

4BRs, 2 BAs MLS#177195
$214,900 Call Mary 304-638-9681

3BRs, 2BAs MLS#177268
$215,000 Call Donna 740-352-7294

Multi-Unit  MLS#177544
$299,400 Call Summer 304-634-8743

3BRs, 2BAs MLS#177477
$259,900 Call Donna 740-352-7294

3BRs,2BAs MLS#177107
$275,000 Call Donna 740-352-7294

3BRs, 2BAs MLS#177559
$359,000 Call Alvin 304-208-4650

4 BRs, 2 BAs MLS#177460
$379,000 Call Jacki 304-638-7687

3BRs, 25 BAs MLS#177617
$339,900 Call Jacki 304-638-7687

[ —— -
IRONTON, OH
Industrial MLS#176998
$550,000 Call Donna 740-352-7294

IMILTON
Commercial
$450,000 Call Brody 304-208-6190

MLS#177149 Retail/lCommercial MLS#176711

$500,000 Call Brody 304-208-6190

Donna Harris
M417-1765

Donna Eéﬁﬁnn
40352-7294

= b
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Summer Nida
$1534-8743

Melissa Lane ary Baisden
$4638-9676 $4638-9681

B ¥
Bill Klaiher
70479-1391

Kelly Camphell

P 210478-9392

"10285-8594

3BRs, 2BAs MLS#177643
$79,900 Call Brody 304-208-6190

1BRs, 1BA MLS#177625
$99,900 Call Brody 304-208-6190

HUNTINGTON

Commercial MLS#177057
$199,900 Call Brody 304-208-6190

DUNLOW, WV

3BRs, 2BAs MLS#177553
$189,900 Call Patrick 304-634-6275

RUSSELL, KY

4 BRs, 2.5 BAs MLS#176933
$249,900 Call Donna 740-352-7294

HUNTINGTON

3BRs, 2.5 BAs MLS#177541
$247,500 Call Melissa 304-638-9676

A\GCENT SIPOMUISENT

m We can show any property
f @
~—

in WYV, OI?I or KY!
TEAM NASH :
Brody Nash
(304) 208-6190
Rocky Nash
(304) 638-6823

Team Nash is a father and son team who strive to provide old
fashioned service while using the newest technology to meet
your goals. Their local knowledge paired with Century 21’
global reach are a huge benefit to both home sellers and buyers.

/BARBOURSVILLEBRODY W @ TEAMNASHWV
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(304) 634-6275

Servmg

Patrick Luca

“Ihe Family Man” Will Treat You Like Family
patricklucasrealtor@gmail.com ¢ patricklucas.c21.com

6007 Route 60 East,
Suite 240, Riverplace Plaza

C E N T U RY 2 ] o

304-736-6655

1-800-731-9011

Homes & Land PATRICK LUCAS,
= BROKER

*189.900

$145.000

HUNTINGTON

Busy corner lot, cleared & ready to build your
business on. High traffic count! MLS#175905

369,900
.W-.

Spacious home on 1/2 acre lot w/3BRs, 2 BAs,
formal LR & DR, att. 2 car garage. MLS#177553

5107.500

CGCULLODEN

Level and cleared building lot in phase 2 of
Cornerstone at James River. MLS#168819

BARBOURSVILLE

Gated community features city water, underground
utilities, & a peaceful setting. MLS#176769

g SHERWIN
S WiLLIAMS.

HD-504328

BEST

inthe TRI-STATE

The Herald-Dispatch

JEFF DKINS -

(681) 306-8578

JEFFADKINSPAINTING.COM

7 Well makg the loan

oL 11152

descof 011.01'é\1\5300- .

a1 home! 3

FEDERALLY
INSURED
- BYNCUA

Lluntington
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VILLAGE

Darik Adkins |-\ Jani Johy Picken
,1 Broker ¥ a ! ealtor
1 (304 653-4265 (304) 635.2680 (304) 360-0969

(3“4) 581 22‘9 (304) 544-8362 (304) 1|I) 6844

(304) 550-0042
o,

“Your Real Estate Store..,,,

Large enough to serve YOU,
Small enough to CARE!

WP

4649 Re 152 , Lavalette, WV
Office: (304) 523-0777 W !5 YOLONTCAl Y COI
= Darik Adkins, Broker [Bis WWW.DOOLC M

f S Ifyou are seekmg a

new business location
or investment l

opportunity this

could be the one!
Just one block from
the Wayne Co. Court
House. Offers 2 large
open areas that may

be configured for

sd

415 Whitaker Blvd - $545,000 6601 Clark Dr - $362, 900 247 Esthel C Blwd - 259,900

Huntington, WV 25701 Barboursville, WV 25504 Ona, WV 25545
33R|zaa|1am5q Ft.

588 | 2.5Ba | 3,825 5q. FL, 4-6BR | 4 Ba | 3,697 5q, Ft

“ Welcome home to this historic 72+ acre country farm!
Take a moment to look at this two story built in 1822.
2029 Sq. Ft. that includes 4BR. 2 car detached garage
. &barn included. #177708 $567,000

= Call Darik 304-633-4265

your business need

& 1BA. #177453

$70,000 Call Matt
304-881-2249 4%

PRICHARD,

2 S5eneca Ct - 5219,900 1591 Ritter Blvd - 5199,500 126 Parkway Dr - 165,000

Huntington, W 25705 Huntington, WV 25701 Huntington, Wy 25705
3BR | 2Ba | 1,638 5q. Ft 3BR | 25Ba| 3BR | 1.5 Ba | 1,506 54. Ft

MNath wh, oker & .. Looking for extra room! Look no further, this 3200 5
3049 T Ivi O " 3 . 1 Sq. Ft. spit level covers all kinds of open spaces! Huge doublewide situated on 2 acres in a great location '+
ko : d = den w/gas logs & gathering room w/second kitchen, #177651 $140,000 Call Darik 304-633-4265 -

3BR, 2BA situated on 2.5 acres. #177709 $250,000

. J gl CallJosh 304-544-8362

Hurricane, WV - Lovely 2 story offering a den w/ french doors (could be used as 4th
bedroom), formal dining with chair rail & crown molding, SS appliance-filled kitchen
with breakfast area, living room with gas fireplace, 1/2 bath, & utility room on the
main level. The 2nd level features 3 bedrooms & 2 full baths. The primary suite offers a
tray ceiling, ensuite bath with new flooring, dual sinks, jetted tub, separate shower, & a Email: C21Sell4U@aol.com
large closet! Freshly painted interior walls, newer roof, & new carpet! Covered rear deck, Ca" 1-800-731-9011
storage building, & fenced yard!

each office independently owned and operated
Patrick Lucas, Broker

MLS#177617 Agent: Jacki Frazier 304-736-6655
$339,900 304-638-7687 www.c21homesandland.c21.com @
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> lhome starts W|th

A GREAT

"MORIGAGE

LOW Low W
INTEREST CLOSING
RATES COSTS

We invite you to compare our loan features against others.

Apply for Pre-Approval Today

Visit a Branch | Visit Online | Download our App
304-528-6230 | huntingtonfederal.com

[;7 Huntington Federal

SAVINGS B ANK

Serving Cabell, Putham, Mason, Wayne & Lawrence Counties

All loans subject to credit approval. Low Down Payment Mortgage products apply to owner-occupied residential properties. Contact Huntington Federal Savings Bank for specific requirements and guidelines. Member FDIC. &
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'};’: #4 Stonecrest Dr « Huntington, WV 25701
304.523.2225 ;ﬁi*; Rea&y Excﬁangeo S 304,523,292 Fax °
N

142 County Rd 403, P.O. Box 766,

Shane Radcliff, WV/KY/OH/FL Broker
Proctorville, OH 45669

REALTY-EX.COM

Commercial / Residential Brokerage

Grna Vlckers Melanie Gleason Wayne Scott Mary Kelley Tracey Reynolds Aly McGinnis Durasha Smith Richelle Walters Michelle Spreacker Christie Giompalo Missy Wren Sam Worthy Dan Lanham Brooke Lunsford

Shane Radcliff, Mary Walker W.G. Bunch
304-633-2415 304-617-6635 304-657-5756 304-617-7851 304-730-4148 304-563-4346 304-453-6243 304-617-6058 304-546-7383 304-638-6563

Broker 304-634-5299  304-633-3950 304-360-1112 304-751-7367 304-544-8805 304-638-3791
304-634-5993  Assoc Broker  Assoc Broker  Assoc Broker

Jamle Christian Terry Wooten Matt Stickler Amanda Hayes Betsy Martin Vingta Maynard ~ Amy Lilly  Elysaa Carlco Holly Franms Teresa Dunford Donna Newell Mary McCaw Andy Bowen Tiffany Hall ~ Tim Quesenberry James Gavin Mills
304-633-4562 304-634-0083 304-751-0294 304-416-2164 304-952-8465 304-972-3668 304-941-4677 304-634-4118 304-617-1728 304-634-2923 304-654-0512 304-633-5161 304-416-0310 304-633-9576 304-532-4954 304-552-6085 304-940-0223

.tawr

Debi Reynolds Johnda McGuire James Plymale  Ellie Lambert Jody Mayo Pamela Wells Lainie Darnell Tony Rigsby Nathan Adkins Lisa Sullivan  Brianna Goad NataheDAIessro Ryan Leger Scott Duval Toshia Graves riReynoIds Leah Criswell
304-417-2332 606-615-1927 304-840-9387 681-286-5803 606-922-4200 606-548-1679 606-369-5220 304-972-6099 304-710-6772 304-690-3867 304-840-4941 304-546-4388 304-942-2400 304-224-8908 304-634-4382 304-389-4803 606-225-3013

aHy
7/ /

Jillian King Riley McGinnis Callyn Hall  Jamie Barker DeeAnna Mayo Eric Blke Amber Sansom  Megan Terry
304-807-4424 304-691-3798 304-634-8386 606-831-5227 304-634-3221 740-533-7103 681-888-1224 304-633-3677 304-544-6028 304-360-1851 304-633-8388 304-710-7308 304-544-3823 606-254-9934 304-617-1433 606-315-4671 740-339-9764 606-225-2965

ALL AGENTS ARE SALESPERSONS.

KennyWard Evan Bourdelais Hannah Douglas IsabeHaGarndo Haley Chmel Jessica Martin Mel Cummings Tonia Tussey Melissa Starcher Chanel Douglas

(176552) $2,500,000
2BR/2.5BA
Call Ryan 304-942-2400

(177691) $425, 000
4BR/3BA
Call Keith 304-638-1351

(177117) $195,000
4BR/1BA
Call Shane 304-634-5993

(177270) $879,000
4BR/4.5BA
Call Christie 304-563-4346

(177051) $399,900
5BR/3BA
Call Jamie 304-633-4562

s ‘s&m

(177373) $187,500
4BR/2.5BA
Call Christie 304-563-4346

(177425) $669,900
5BR/4.5BA
Call Debi 304-417-2332

© (176519) $300,000
3BR/3BA
Call Mary W 304-634-5299

(177148) $169,000
3BR/1BA
Call Richie 304-617-7851

(177602) $529,000
4BR/4.5BA
Call Keith 304-638-1351

(177486) $275,000
3BR/2BA
Call Betsy 304-952-8465

(176977) $150,000
3BRI2BA
Call Shane 304-634-5993

(177444) $469,000
4BR/3.5BA
Call Christie 304-563-4346

(177608) $249,900
2BR/3BA
Call Aly 304-617-6635

(177474) $149,900
3BR/1BA
Call Andy 304-416-0310

(176756) $449,000
3BR/2.5BA
Call Aly 304-617-6635

(177471) $230,000
3BR/2.5BA
Call Vineta 606-205-7437

(176903) $127 000
3BR/1.5BA
Call Michelle 304-730-4148
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HOME
Set a House-Hunting B

When buying a home, you
must adhere to a strict price
point and budget.

Especially if you are financ-
ing, the term of the loan is like-
ly for many years.

Alot can happen to impact
your financial security, so make
sure you buy a home that gives
you room for saving and pre-
paring for emergencies, with-

out affecting your quality of life.

A great place to start when
determining your budget is to
be pre-approved for a mort-
gage. Make an appointment
with your financial experts to
discover how much money
they will lend you, interest fees
and information on taxes. This
should be done before you
begin hitting open houses or
hiring a Realtor to find poten-
tial properties.

When you're pre-approved,
you increase buying power
during negotiations and can
plan a financial strategy that
makes sense.

PLAN TO OVERPAY

To become familiar with how
your monthly payments are
related to the size of the loan,
you should understand mort-
gage amortization. Essentially,
it is the reduction of debt by
regular payments of interest
and principal sufficient to pay
off the balance.

When choosing a fixed mort-
gage, your payment won't
change. However, how your
payments are applied does

Real Estate Tips and Advice

change — from more interest
at the beginning, to more prin-

cipal later in the life of the loan.

When you only make your
minimum payment, it’s hard to
have much of an impact on the
bottom line.

When creating your budget,
make sure the monthly pay-
ment allows you room to apply

additional funds each month,
so you can make a difference to
the principal balance, early on.

STAY AHEAD IN ESCROW
You probably have consid-
ered wrapping all your monthly
housing-related payments into
an escrow account. This service

offers the convenience of your

© ADOBE STOCK

lender paying the premiums
for homeowner’s insurance and
property taxes. When using
escrow, your fixed mortgage
becomes a bit more difficult,
sometimes leading to surpris-
ing increases.

That’s because in many
states, property taxes are reas-
sessed annually and trend

Home Buyer’s Guide

udget

upward to accommodate new
construction projects, schools
or county or local services. Your
insurance premium also can
rise due to new policy options
or claim history.

Your bank is required to
cover the extra funds and
increase your monthly pay-
ment. It's a good idea to stay in
contact with your lender
regarding shifts in policies so
you're not caught off guard
with an increase.

Your budget should allow
you to cushion your account in
case of price changes, which
otherwise could cause you to
be unable to afford the pay-
ment.

CONSIDERATIONS

If you're moving into a bigger
home, you'll need to account
for higher heating and air bills
and water obligations.
Entertainment services may
not be as easily accessible if
you're moving to a desolate
area where high-speed internet
isn't available.

Make sure your budget can
handle additional expenses for
higher costs for specialty ser-
vices.

When developing a budget
for a home, you also should
consider having enough left
over to contribute to a savings
and emergency fund. As a
homeowner, you will be solely
responsible for making repairs
and upgrading failing applianc-
es.
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Susan DeTemple
PROPERTIESTINGE, Broker, GRI..........cccoeeveerernenne. 304-736-3375

wm VASFull Service'Real EstatelCompany,

% We have the lot for you. §
Laurel Woods, Long Wood,
Williamsburg Colony

with prices from
$22,500 to $59,900.
Call today for

more information.

COMMERICAL LAND - Just off Route 2 near
the Merritt Creek Connector — 62.24 Acres
ready to be developed - industrial, commer-
cial, warehouse, or housing development.
Outside city limits. Utilities available. Topo &
platin file. $395,000. Call Jennifer for more
details or to request a packet be sent to you.

92€¥05-QH

We Will
KILL

for Your
Business!

» Termites
* Ants
» Cockroaches
* Spiders
* Bees & Wasps
* Fleas
* Bed Bugs
» Mice & Rats

PEST CONTROL

* Real Estate Inspection Reports
* Residential, Commercial, Industrial ¢ Fully Insured & Bonded
* No Contracts Required » Pre-Treat for New Construction

304-523-4281

40 PLUS Years of Serving WV & OH

www.kanbpestcontrol.com

* Silverfish

HD-504327

0. RE/MAX\CLARITYWV
A RE/MAX CLARITY . 1ST L OH/*

TraC| Thomas Wells Broker '
304 525 SOLD » 1225 6TH AVE
N ‘IiIUNTINGTON wVvitlil

U

A Taci Thﬂtramas
i Wells

Broker/Owner

304-610-6063

[ Tammy Spurlock
Salesperson/Realtor

304-633-9865
o L

=8 |

¥ Brenda Taylor [&
e Salesperson/Realtor

304 634-4659
‘0 .%

|

ol Aldrldge -Green
Salesperson/Realtor

304-638-8131

-
Cody Lobo
Salesperson/Realtor

304-617-8517

Ken Gainer
Associate Broker/Realtor

304-360-3000

it

Jill Nelson
Salesperson/Realtor

304-633-2873

Tara Turley
Associate Broker/Realtor

304-634-2392
A _H

Q

REMAXCLARITYWV.COM HAS ALL THE LISTINGS
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Simple Tips To Improve Your
Status With Mortgage Lenders

Owning a home is a

dream shared by millions
of people. Investing in
property that can be owned
within 15 to 30 years of
closing on the home makes
more financial sense to
many than continuing to
rent and having little to
show for it over time.

The first step to take when
planning to enter the real
estate market is to ensure
that your finances are

in order. Various factors
will influence individuals’
ability to secure a mortgage,
and these are some ways

to make yourself more
attractive to prospective
lenders.

« Check your credit
report. Lenders will check
your credit report before
deciding if you are a risk or
a safe bet for a mortgage.
So it makes sense to check
your credit report prior to
speaking with a lender. The
Federal Trade Commission
says everyone can get one
free credit report a year
from each of the three
credit reporting bureaus. If
you split it up, you can get
a credit report every four
months so you are aware of
anything that may adversely

affect your ability to get a
mortgage loan. A credit
(FICO) score that’s too low
may disqualify you from a
mortgage. Each lender sets
its own thresholds when
they price and approve
loans, but the higher your
credit score, the better.

« Improve credit
standing. One way to
improve your status in the
eyes of lenders is to pay
down credit card balances
to reduce your credit
utilization ratio. A high
utilization occurs when
there is a high balance in

relation to the credit limit,
says Business Insider. Also,
it may be wise to avoid any
credit inquiries through
new credit card applications
for several months before
applying for a loan, as these
inquiries can affect your
score.

* Be realistic about
what you can afford.
Do your homework and
determine your target
interest rate and monthly
payment as well as what
down payment you can
afford. It will help you
research potential lenders

and provide an idea of what
may be offered to you.

* Pay bills on time.
Paying bills promptly not
only helps you avoid late
fees, but also positively
affects your credit. The
financial resource The
Mortgage Reports urges
diligence when paying
rent, as late rent payments
can bar you from getting a
mortgage. Lenders look at
rent history as the biggest
indicator of whether you'll
make mortgage payments
on time.

These are some of the ways

to make a prospective home
buyer look better in the

eyes of mortgage lenders.
Individuals can speak with
financial professionals
about what else they can do
to improve the possibility of
securing mortgages at the
best rates possible.

Did you know?

Homeowners should

give due consideration

to whether or not

plants are considered
invasive species before
introducing new plants

on their properties.
According to the National
Ocean and Atmospheric
Administration, invasive
species of plants can

lead to the extinction of
native plants and animals.
Invasive plant species also
can reduce biodiversity
and cause significant
fundamental disruptions
to local ecosystems.
Though non-native plants
are often cherished

for their unique looks,
homeowners planting new
gardens or supplementing
existing gardens with new
plants are urged to plant
only native species. Such
an approach benefits
plants and also local
wildlife that depends on
native plant species for
food and cover.
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$50,000 Huntington, WV 4BR/1.5BA  $99,900 Chesapeake, OH 3BR/2BA  $129,900 Huntington, WV 2BR/1BA  $129,900 Barboursville, WV 4BR/2BA  $160,000 Huntington, WV 3BR/1BA  $192,500 Milton, WV 3BR/2BA
www.oldcolony.com/mls=177529  www.oldcolony.com/mls=177613  www.oldcolony.com/mis=177092  www.oldcolony.com/mIs=176548  www.oldcolony.com/mIs=177194  www.oldcolony.com/mls=177611

$219,500 Huntington, WV 3BR/2BA $239,900 Milton, WV 3BR/2BA  $276,900 Chesapeake, OH 3BR/2.5BA  $289,900 Proctorville, OH 4BR/3BA  $334,900 Milton, WV 2BR/2BA
www.oldcolony.com/mis=177694  www.oldcolony.com/mis=177616  www.oldcolony.com/mls=177009  www.oldcolony.com/mls=177188  www.oldcolony.com/mls=177671  www.oldcolony.com/mls=177687

Xz

”.- '5869 Davis Creek Road, Barboursville, WV.25504 ~ 304.736.9955 - Mark Mansour, BROKER-WV/OH/KY “... ..
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