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HD-504950

Realtors and Brokers Welcome – 4 BR | 2.5 BA | 2,900 SF
Welcome to one of the valley’s most palatial homes, built by Wallace Knight.
This Mediterranean Revival Home has sweeping views of Charleston atop a large
corner lot. This beautiful home has extensive renovations from top to bottom.
Balconies, arched windows, imposing arched doorways, amazing woodwork,
and a huge gourmet kitchen, with first floor laundry room, porch and deck,
two-car garage, 4 beds and updated baths.
Certain upgrades are in process.

We will consider a reasonable offer.

501 Fort Hill Drive, Charleston, WVFOR SALE BY OWNER

For more informaiton call
304-342-5491

PAGE 3

231 BROOKHAVENDRIVE

HD-504867
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A home can say a lot about its
inhabitants. Perhaps that’s one
reason why renters and home-
owners alike spend so much time
and expend so much effort on the
various design components of
their homes.

Home styles are as diverse as
the people who live in the homes.
Each design style has its propo-
nents, but traditional style homes
are among the most enduring de-
signs. The popularity of tradition-
al style homes has endured for
centuries. And though homes
built in the twentieth and twen-
ty-first centuries might be vastly
different from those constructed
in the 1600s and 1700s, they still
include characteristics of homes
one might have found back in co-
lonial times. But it’s also import-
ant to note that the notion of “tra-
ditional”has changed, and some
may now see homes built more
than 50 years ago as traditional.
That’s an important distinction to
keep in mind when working with
contractors and interior design-
ers, as homeowners who prefer
traditional should not hesitate to
share how they define that style.

As individuals shop around for
new homes or seek inspiration
before redesigning their existing
spaces, they can consider these
hallmarks of traditional-style
homes.
• Color: According to the home
renovation experts at HGTV, tra-
ditional-style homes are not typi-
cally associated with the muted
color palettes common to more
modern design schemes. Tradi-
tional styles utilize color through-
out the home, and each color of
the rainbow can be utilized if in-
dividuals so desire. Though neu-
tral colors are found in tradition-

al-style homes, Architectural Di-
gest notes they are typically ac-
companied with pops of bold col-
ors in jewel tones.
• Classic decor: It might be an
oversimplification to suggest

modern and traditional are at
opposite ends of the design spec-
trum, but traditional-style
homes lean on classical decor
like chandeliers and bookcases,
each of which is unlikely to be

found in a modern home.
• Architectural details: Certain ar-
chitectural details also are com-
monly found in traditional-style
homes. Wainscoting and crown
molding, which harken many
back to the style’s centuries-old
roots, are some hallmarks of the
traditional style.
• Defined spaces: Open concept
floor plans have become very
popular in recent years, but tradi-
tional-style homes do not feature

open floor plans. Living rooms
and dining rooms (which are used
exclusively as dining rooms) are
defined spaces in traditional-style
homes, which also tend to have all
bedrooms on the second floor or
higher.

The traditional design style has
endured for centuries. That serves
as a testament to the appeal of a
style that will seemingly always
have a place to call home.

Traditional-style home hallmarks endure

The traditional design style has endured for centuries. That serves as a testa-
ment to the appeal of a style that will seemingly always have a place to call
home.
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Did you
know?

While home buyers typically take
their time to examine each room and
space inside and outside a home be-
fore making an offer, the real estate
experts at Trulia note that two rooms
in particular seem to merit the clos-
est inspection among prospective

buyers. Kitchens and the bathroom
in an owner’s suite can dramatically
increase the value of a home.

Trulia recommends that home-
owners consider their neighborhood
and identify their target buyers prior
to beginning a kitchen or owner’s

suite renovation, as such variables
can provide direction and inspiration
when refurbishing these widely val-
ued areas in a home.

Three features to consider are
kitchen islands, deep sinks and stor-
age. Kitchen islands are popular for a

variety of reasons. Deep sinks are
sought-after among today’s home-
owners -- especially those who like to
cook. As home cooks expand their cu-
linary horizons, they need extra plac-
es to store specialty pots and pans, in-
gredients and other materials.

Open Houses Sunday, December 10, 2023
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twitter.com/CGMRealEstate
facebook.com/GazetteMailRealEstate

304.348.4852 • realestate@hdmediallc.com
www.WannaGoHome.com
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DrueSmithRealtor.com

231 Brookhaven Dr, Nitro
$260,000

One owner - first time on the market! 5 bed, 3 bath.
Primary ensuite. Large covered back patio perfect for
entertaining! Private backyard. Gorgeous interior plan-
tation shutters. One car garage and additional covered
carport. Inviting front porch. Newer roof (2011)! Lower
level family room w/ fireplace. Freshly painted through-
out. The backyard is reinforced with steel I-beams and
a drainage system when built. Tons of curb appeal and
much more!

2:00-4:00 PM

Drue Smith
(304) 546-0662

David DiFilippo

228 Killarney, Winfield
$499,900

Come check out this 5 bedroom 4 bath home that
boasts almost 3500 sq ft. There are large spacious
rooms throughout including a beautiful kitchen that is
open to a large family room and sunroom. And let’s
not forget about the amazing outdoor entertaining area
with a saltwater pool and hot tub. This home is an enter-
tainer’s dream.

(304) 550-7036

2:00-4:00 PM

Christina DiFilippo
(304) 545-6364 Call 304-545-8884

with questions!

Only 4 spots each week!

EVERY
SATURDAY

Cover spaces for the Charleston
Gazette-Mail Real Estate Section are
filling up quickly, make sure to make

your reservations now

are
make

For the Week of Septem
ber

P R O P E R T I E S F O R S A L E

4-6

R E N TA L S
7

O P E N H O U S E S
3

facebook.com/GazetteMailRealEstate

5 Wild Acre Road,
Charleston

$1,050,000
$689,900

23 Norwood Road,
Charleston

18 Woodberry Way,

Winfield
$540,000

$279,900
1578 Kanawha Blvd E, Apt 1B

Charleston

Margo Teeter
304-419-1919

R. Joseph Miller, Brokeroldcolony.com

Beautiful 1 owner home in the heart of So Hills. Open floor plan w/first-

floor master ensuite. Kitchen updated in 2015 w/ granite counters, 2 sinks,

warming drawer, & bar seating. Lower level includes full bar w/ fridge, ice

maker, & dishwasher! Covered back porch w/ built-in gas grill looking

toward a waterfall w/ a fire feature on both sides. Heated driveway to

an oversized two-car garage finished w/ epoxy flooring & cabinets for

storage. Don’t miss this house & all it offers!

Beautifully maintained classic brick home offering 4 bedrooms, 2 full bathrooms,

2 half baths. Darin Fisher kitchen with subzero fridge, double ovens, 5 burner

stove, and granite/marble counters. Custom-built bookshelves and bar

maker, and built-in wine fridge. Updated hardwood floors, baths, windows,

and roof. Ample storage throughout the house, including a spacious

room and laundry/storage room in the lower level and floored attic

Large yard, great for entertaining located in the middle of South

This home is situated between I-64 & Rt. 35 on 4.58 AC w/ additional lots being conveyed

for over 7 AC of beautiful wooded land! This spacious home comes with a 3-car garage and

a fenced back yard. It’s large front porch and huge decking lends itself to many relaxing

hours of enjoyment. When you enter the home you are immediately taken by how open

and airy the home is as well as the huge great room with it soaring ceilings and majestic

views to the outside.

Fabulous First Floor Unit. Light, airy with high ceilings and hardwood floors

bedrooms with walk-in closets and 2 full baths. Updated kitchen with new appliances.

patio area for relaxing and entertaining, open to the beautiful park. Convenient

hospitals and interstate.

Cover Spaces
AVAILABLE!
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The no-going-back moment is
forever etched in my memory.

My husband, D.C., and I were
standing in the kitchen when our
Realtor, Saint Bob, called. I put
him on speaker.

After four months of looking
at beach condos, of flirting on
and off with the idea of a buying
a getaway that we could also rent
out, we finally had an offer in
play. The sellers, Saint Bob said,
had accepted it.

D.C. and I locked eyes. The
question hung between us: Do
we do this?

We mentally replayed all the
hypothetical discussions we’d
had about this, talks where we’d
reasoned that this was the time,
now that the kids were on their
own, and while we were both
still working. It’s now or never.
We’d rather have tried and been
sorry, than never tried and won-
dered.

I nodded. D.C. told Saint Bob
to send the contract.

Never mind that this was the
first time in my adult, self-sup-
porting life that I felt financially
under control. I needed to mess
that up.

We started looking in July.
Saint Bob took us to see more
than a dozen condos and sent
links to many more to view on-
line. Some were nice, but they
lacked the ocean view we want-
ed. Some had the view, but the
complex was rundown. Some
needed too much work. Some
were too small. Some were too
dark.

One we liked was about to un-
dergo a two-year construction

project that would involve
boarding all the windows. An-
other was in a complex that dis-
couraged renters. Although buy-
ing a second home that you don’t
have to rent out to offset the
costs is a lovely luxury, we’re not
those people.

We made an offer on one place
and heard nothing back, no
counter, no refusal. We later
learned that the owner of the
next-door unit bought the condo
so he could have two side by
side. The sellers only listed the
condo only to establish a market
value, so the neighbor could pay
the “going rate.” We were used.

Discouraged, we told Saint Bob
we were taking a break. He un-
derstood and assured us that even
if we never bought a place, he had
enjoyed getting to know us.

Getting to know us? Sheesh!
By this time, he knew our shoe
sizes. He also assured us that he
did this job because he loved it
not because he had to, which was
good to know since, by this point,
if we ever did buy a place, his
commission would come out to
about 50 cents an hour.

A couple months later, in Oc-
tober, we noticed, despite our-
selves, a few new places had
come on the market. I caved and
decided to go look. One. Last.
Time.

Saint Bob made three appoint-
ments. The first two places were
so-so. Then I walked into condo
number three. Until then, I had
been trying to talk myself into
every place I saw. This one I had
to talk myself out of.

“Uh-oh. This could work,” I
told D.C. The place had a killer
ocean view, came fully fur-
nished, had an impressive rental
history, and the seller was moti-
vated.

And that is how we ended up
standing in the kitchen telling
Saint Bob to send the contract.
The journey has begun.

If you’re thinking about taking
the plunge into second home-
ownership — not that I’m rec-
ommending this foolhardy move

for anyone — here’s what to con-
sider:

• Affordability. How to afford
this was a big question for us. Af-
ter consulting with our financial
advisors, we got some confidence
that we could swing it, especially
if we offset the carrying costs
(including taxes, insurance, HOA
dues, and utilities) by offering
the property as a rental.

• Convenience. Many people
choose second homes out of state
and spend half the year in one
place and half in another. That’s
fine; however, if you want a
weekend getaway, choose a place
that’s easy to get to. Our place is
an hour’s drive.

• Renovations. Know how
much time, money and energy

you are willing to spend to fix a
place up. Do you want a fixer or
turnkey? I wanted something
livable that I could cosmetically
improve over time.

• Lifestyle. If you’re still work-
ing and can work remotely, look
for a place that can support that.
You might only need wi-fi and a
desk. If you want family and
friends to visit, get a place that
has room for visitors. Can your
pet come? Are you close to good
restaurants? These were import-
ant factors for us.

• Your buyer appeal. In today’s
second-home market, most buy-
ers are coming in with all-cash
offers, Saint Bob told us. If you
have to get bank financing, you
will be a less attractive buyer. If
you don’t have enough available
cash but have a lot of equity in
your primary home, you could
take out a home equity loan to
make an all-cash offer.

Other ways to boost your ap-
peal is to let sellers control the
closing date and to buy the place
“as is.”

• Be cool. Patience is not my
strong suit, but I’ve learned, buy-
ers lose leverage when they get
emotional or feel pressured to
buy. Keep feelings in check. Saint
Bob said the fact that we took our
time, knew what we wanted and
could make a no-strings offer
worked in our favor.

Marni Jameson is the author of
seven books, including the forth-
coming “Rightsize Today to Cre-
ate Your Best Life Tomorrow: A
Motivational Guide for Those
Seeking Their Ideal Home Later
in Life,” due out Jan. 2, and “What
to Do With Everything You Own to
Leave the Legacy You Want.” She
can be contacted at www.marni-
jameson.com.

What to consider before taking the second-home plunge
Wanna Get Away?

Part 2

AT HOME WITH
Marni Jameson

A room with a view — Since the author realizes she will now be working for the rest of
her life, it helps her to know she can occasionally work while watching the waves. Pho-
to courtesy of Marni Jameson
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Learn how to budget and save for big-ticket items
When faced with making a sig-

nificant purchase, or even financ-
ing an unexpected emergency ex-
pense, consumers are tempted
turn to credit to pay for the goods
or services. While credit utiliza-
tion maintains an important
place in building a strong finan-
cial reputation, it can quickly put
a person underwater financially,
and interest fees can increase the
price of big-ticket items by a sig-
nificant amount.

The financial resource The
Motley Fool says American house-
holds carried a total of $17.1 tril-
lion in debt as of the second quar-
ter of 2023. A report from Equifax
Canada indicated Canadian con-

sumer debt rose to $2.32 trillion
in 2023. Substantial consumer
debt can limit financial flexibility,
so individuals who are looking
ahead to new vehicles or vaca-
tions or even home renovations
can first try to save for such ex-
penses in lieu of borrowing. Bud-
geting and saving may not lead to
immediate gratification, but it
can help consumers avoid debt
and ultimately create more finan-
cial flexibility down the road.

• Know exactly what you have. Too
often people take a casual ap-
proach to their finances. At any
given time they may not know
whether the money they’re mak-

ing is actually covering all of the
bills, and how much money, if
any, is left over. Spend a few
months cataloguing all credits
and debits to your accounts. Pay
attention to times of year when
income is higher or when spend-
ing increases.
• Know your goal and price. Ray-
hons Financial, a financial ser-
vices company, suggests identify-
ing exactly how much you’ll need
for a purchase. Estimate on the
high side of expenses so as not to
go over budget. Treat a big-ticket
item just like a utility bill.
• Create a separate expense ac-
count. When all of your funds are
together in one bank account, it is

easier to spend the money on oth-
er purchases rather than the larg-
er one in mind. Open a separate
account and move your “extra”
earnings into that account to save
for your large expense. Automat-
ing the savings by setting up an
automatic deduction deposited
into this account on payday can
make savings even easier.
• Review your budget periodi-
cally. Figure out if there are ar-
eas where you can cut back and
allocate more money to your
overall savings or the special
savings for the big-ticket item.
For example, you may be able
to downgrade to a more man-
ageable mobile phone plan or

dine out less frequently.
·• Time the purchase right. In ad-
dition to only buying when you
have the money saved, you can
look at the calendar to figure out
the best time to make that pur-
chase. Does your state or province
offer a sales tax holiday? Some
times of year you may get a bonus,
tax refund or birthday gifts that
can be earmarked for big-ticket
items. Avoid purchasing big items
during times when you must pay
for other significant expenses,
such as tuition, summer camp
fees and insurance payments.

Some simple financial planning
can help people save and budget
for big-ticket items more readily.
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Looking to

your apartment?
TO ADVERTISE ON THIS

PAGE 304.348.4852
twitter.com/CGMRealEstate

facebook.com/GazetteMailRealEstate

100 Washington Street East
Charleston, WV

Must be elderly or disabled.
Rent based on
30% of annual

household income.
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304-768-5848
Str ick lenPropert iesLLC.com

ONE-YEAR LEASES. DEPOSITS.
PROMPT MAINTENANCE. NO PETS.

STRICKLEN PROPERTIES
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South Charleston, House, 4205 River Avenue
kitchen furnished, wood grain laminate
flooring, central air, hook-ups........................$700

South Charleston, Updated, second floor 1
bedroom, 1 bath apartment,furnished kitchen
with granite countertops, central air,
washer/dryer hook-ups, deck.........................$600
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The lasting effects of the pan-
demic that swept across the
globe in 2020 will be studied for
years to come. Though some
consequences have yet to be dis-
covered, others, including a
heightened desire to entertain
loved ones at home, were al-
ready apparent even before the
world emerged from the darkest
days of the pandemic.

A 2021 study from Butcher-
BoxTM found that 46 percent of
survey respondents were excit-
ed to host and entertain guests
in their home when it was
deemed safe to do so. Such gath-
erings were given the green
light years ago, and homeown-
ers have maintained their en-

thusiasm for entertaining.
With that in mind, homeown-

ers looking to upgrade their en-
tertaining spaces can look to
these tips as they prepare to wel-
come guests into their homes.

• Establish various seating areas.
Ample seating is a must when
welcoming guests into your
home. Open layouts make it easi-
er to add seating without feeling
cramped, so homeowners whose
properties feature such design
schemes may find it easier to ac-
commodate more guests than
homes with more traditional,
compartmentalized layouts.

When arranging seating, aim
to create multiple seating areas

so guests can speak privately to
one another if they so desire.
Multiple seating areas also en-
sure more than one conversation
can take place at a time. That’s es-
pecially useful when hosting a
game watch, as some guests may
come for the game while others
may be more interested in social-
izing than the score.
• Designate spaces for children.
Kids are typically part of the
equation when entertaining at
home, so it’s important that hosts
create spaces for them as well. A
basement or children’s playroom
can do the trick. If the weather
outside is welcoming, a fenced-in
backyard with games and a tram-
poline can provide the perfect

space for kids to have fun while
the adults get to engage in con-
versation and catch up with
friends and family apart from
boisterous youngsters.
• Add lighting. Dimly lit rooms
may be a homeowner’s desired
aesthetic when no one’s visiting,
but lack of light can give the im-
pression certain rooms are off
limits or lead to muted conversa-
tions. Adjust recessed lighting so
bulbs provide a warm but well-lit
space for guests to relax and con-
verse. In rooms without such
lighting, open blinds or curtains
or add some floor lamps before
the party so rooms are well lit
when guests arrive. Avoid light-
ing candles during the gathering,

as flickering flames pose a fire
hazard.
• Utilize Florida rooms or outdoor
spaces when possible. Afford ac-
cess to a Florida room or a deck
or patio if the weather allows.
The great outdoors tends to be a
natural mood enhancer, and even
some brief breaks in the fresh air
can do guests some good. If
guests will be spending ample
time in a Florida room or out-
doors, ensure ample seating is
available and make sure those
spaces are well lit as well.

Entertaining at home is wildly
popular, and homeowners can
employ some simple strategies to
make their homes welcoming
spaces for friends and family.

How to create a welcoming entertaining space at home
Homeowners looking to upgrade their entertaining spaces can look to these tips as they prepare to welcome guests into their homes.
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CHECK OUT THESE UPCOMING AUCTIONS
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Updated 2 Bedroom on 1.2
Private Acres

Two Kanawha Co. Lots 3 Bedroom Nitro Home with Dock
on the River

Duplex & 4-Unit Apartment Build-
ing Near the Capitol

Income Generating Triplex Near
the State Capitol

MONDAY, DECEMBER 18TH @ 5PM

MONDAY, DECEMBER 18TH @ 7PM TUESDAY, DECEMBER 19TH @ 4PM TUESDAY, DECEMBER 19TH @ 5PM

MONDAY, DECEMBER 18TH @ 6PM

Online Real estate auctiOn
Subject 1: 5512 Kentucky St., South Charleston, WV

0.06+/- Acres (as assessed)
Subject 2: 1006 Oak St., Charleston, WV

1+/- Acre (as assessed)
Call Keith Hare (304) 741-9135

1524 FentOn ciRcle, nitRO, WV
3 Bedroom, 1 Bath

1,218+/- Sqft
0.16+/- Acres (as assessed)

Call Todd Short (681) 205-3044

1586 lee stReet e., chaRlestOn, WV
Duplex: Upper & Main Unit • 2,600+/- Sqft

4-Plex: Process of Renovation
Easy to Finish off & occupy

Call Keith Hare (304) 741-9135

2332 Mile FORk Rd., chaRlestOn, WV
Online Real estate auctiOn

3 Bedroom, 2 Bath Two-Story Home
1,350+/- Sqft

1.2+/- Acres (as assessed)
Call Keith Hare (304) 741-9135

512 ½ nancy aVe., chaRlestOn, WV
Online Real estate auctiOn

1 Bedroom, 1 Bath
1,432+/- Sqft Building

Call Taylor Ramsey (304) 552-5201

• Wed. December 13th – Saint Albans – Income Generating Saint Albans Home
• Thu. December 14th – Saint Albans – Updated 3 Bedroom Tri-Level Home
• Thu. December 19th – Nitro – 3 Bedroom Nitro Home with Dock on the River
• Thu. December 19th – Daniels – Beautiful 3 Bedroom Home on 3.83+/- Acres
• Wed. December 20th – Huntington – Commercial Building in Huntington
• Tue. January 9th – Huntington – Two Commercial Buildings in Downtown Huntington Selling to the
Highest Bidder
• Tue. January 9th – Logan – Over 12 Acres with River in Logan County

ONLINE ONLY

• Mon. December 11th – Proctorville, OH – Spacious Garage in a Great Location
• Mon. December 11th – Malden – 3 Bedroom Project Home with Garage Apartment
• Tue. December 12th – Saint Albans - Charming 3 Bedroom in Saint Albans
• Tue. December 12th – Sissonville – 2 Bedroom Raised Ranch on 4.7 Acres
• Wed. December 13th – Elkview – 80 Wooded Acres in Kanawha Co.
• Wed. December 13th – Lesage – 3 Bedroom Farmhouse with Multiple Outbuildings in Lesage
• Wed. December 13th – Huntington – 4 Bedroom Home on a Double Lot
• Thu. December 14th – Harts – Home on 12 Acres in Lincoln County Selling to the Highest Bidder
• Thu. December 14th – Charleston – Two Kanawha Co. Homes
• Thu. December 14th – Montgomery – 4 Unit Apartment Building
• Mon. December 18th – Charleston – Income Generating Triplex Near the State Capitol
• Mon. December 18th – Kanawha Co. – Two Kanawha Co. Lots
• Mon. December 18th – Charleston – Updated 2 Bedroom on 1.2 Private Acres
• Mon December 18th – St. Albans – Vehicles, Jewelry, Coins, Knives, Cast Iron, and More
• Tue. December 19th – Belle – Income-Generating Kanawha Co. Office Building
• Tue. December 19th – Charleston – Duplex & 4-Unit Apartment Building Near The Capitol
• Wed. December 20th – Craigsville – Commercial Building in a Great High-Traffic Location
• Thu. January 4th – Charleston – 3 Bedroom in Charleston Selling to the Highest Bidder
• Mon. January 8th – South Charleston – 5 Acres in The Ridges Selling to the Highest Bidder
• Mon. January 8th – Wood Co. – 3 Prime Wood Co. Properties Selling to the Highest Bidders
• Tue. January 9th – Huntington – 3 Bedroom Project Home in Huntington
• Tue. January 9th – Culloden – 3 Bedroom Ranch on a Large, Flat Lot in Culloden
• Wed. January 10th – Dunbar – 3 Bedroom Ranch with Many Updates
• Wed. January 10th – Charleston – 3 Bedroom in South Hills
• Wed. January 10th – Charleston – Two Investment Properties in Charleston
• Thu. January 11th – Kanawha Co. 13 Kanawha Co. Properties Selling to the Highest Bidders
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Get state
and local
news, local
savings
and more –
anytime,
anywhere!

Did You Know...
All print subscriptions come
with a digital subscription?

To Activate yours:
• Call customer service at 304.348.4800 to retrieve

your account number.
• Go to www.wvgazettemail.com
• Click CUSTOMER SERVICE in blue bar

at bottom of home page.
• Click “Create Login”

by Existing Subscriber?
• Fill out information
• Click CREATE ACCOUNT

MOBILE!

PRINT!

In Print, Online & Mobile
304.348.4800 | www.wvgazettemail.com

Keeping You Connected
Every Which Way
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