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Homeowners know that
the process of buying a
home can be both exciting
and nervewracking. The
anxiety associated with buy-
ing a home has hit new
heights during the outbreak
of the novel coronavirus
COVID-19.
Historically low interest

rates and limited inventory
has made 2020 an especial-
ly unique time to buy a
home. It’s also a competi-
tive and potentially expen-
sive time to buy a home.
While the economic con-

sequences of COVID-19
have been severe, the Fed-
eral National Mortgage As-
sociation, also known as
Fannie Mae, forecasted a
significant increase in medi-
an home prices in March
2020. City dwellers have
scrambled to buy homes
outside of cities, where so-
cial distancing is more diffi-
cult and the risk of getting
COVID-19 appears greater
than it is in suburban or ru-
ral settings. That’s led to a
lot of competition among
prospective buyers.
Prospective home buyers

willing to enter the hectic
fray and shop for a home
during the COVID-19 out-
break may benefit from
knowing what to expect as
they search for their next
home.

• Get ready for virtual
tours. Buyers might once
have scoffed at the notion
of buying a home they’d
only seen in videos, but vir-
tual tours have become the
new normal in the wake of
the pandemic.
An April survey from the

National Association of Re-
altors found that home
tours had declined sharply.
While 98 percent of realtors
reported taking clients on
home tours as recently as
February, that number had
declined to 63 percent by
April.

As many regions pause
their reopening plans, pro-
spective home buyers
should ready themselves for
virtual tours as opposed to
in-person home tours.

• Expect limited invento-
ry. While home prices are
up, many people are hold-
ing onto their homes. The
NAR reports that total
housing inventory at the
end of May 2020 was down
nearly 19 percent from the
end of May 2019.
Buyers will have less in-

ventory to choose from, so
those intent on buying may
need to prioritize what they
need in a home and focus

on finding properties that
can fulfill those needs.

• Expect to move quickly.
Realtors have seen homes
sell within days of being
listed, and that has put
pressure on buyers to move
quickly.
It also highlights the im-

portance of finding a home
inspector before your
search begins as well as a
lender who can handle
quick closings.
Ask around for recom-

mendations, but make sure
you have these two import-
ant professionals lined up
before beginning your
search. Doing so will give
you a better chance of buy-
ing in an unusual time.

• Make the best down
payment you can afford. A
high down payment makes
buyers look better no mat-
ter the state of the econo-
my. An offer with a high
down payment looks like a
stronger offer, and that can

make the difference be-
tween winning and losing a
potential bidding war.
Buying a home during

the COVID-19 outbreak
presents some unique chal-
lenges to prospective buy-
ers.

Home buying
during the

COVID-19 outbreak
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ID #4152 or #4158 for terms & photos

Auctioneer/Agent: Roger Mullins #1703
Auctioneer: Stacy L. Cooper #1517

Real Estate Auction
Auction for the Estate of Linda Mullins

*** OPEN HOUSE SUNDAY
August 2, 9, 16, 23, & 30 2-4PM ***

LOOK BEFORE YOU BUY

Monday, August 31, 2020 @ 6:00pm
816 Churchill Drive,

Charleston, WV 25314

Directions: From I-64 Oakwood Drive Exit 58A take Corridor G/
Rt.119 South 1/2 mile to right on Cantley Drive to right on Wilkie Drive to

left on Churchill Drive. #816 on right. Watch for signs.

Auction Gallery: 304-548-4056
Cell: 304-542-5735

*** 3BR/2 1/2 BA Residence on large
South Hills lot ***

3BR/2 1/2 BA modified Cape Cod 1 1/2 story home with
updates. Features large patio & off-street parking in a
well-established South Hills residential neighborhood.

This property is a must see.

www.joerpyleauctions.com

MAJOR COMMERCIAL
REAL ESTATE AUCTION

Wednesday, September 2nd at Noon
Registration & Inspection Begin at 11:00am

740 Frontage Road
Mineral Wells, WV

20.9+/- ACRES ON I-77
MINERAL WELLS EXIT

PRIME COMMERCIAL PROPERTY WITH HIGH INTERSTATE VISIBILITY
TRAFFIC COUNT OVER 16,000 CARS AND TRUCKS PER DAY

NO ZONING
ALL PUBLIC UTILITIES

PAVED PARKING
SUBJECT 1
7.71+/- ACRES
LIBERTY TRUCK STOP
AND PARKERSBURG
LIVESTOCK MARKET
21,520+/- Sq. Ft. Building with
Restaurant, Drivers Lounge &
Showers, Offices & Convenience
Store, 5 Diesel Pumps
4,000+/- Sq. Ft. Metal Building,
Truck Wash, 3,600 Sq. Ft. Block
Building with Truck Scales
16x30 Building with CB Shop
27,360 +/- Sq. Ft. Livestock Market
with Arena and Auction Area

SUBJECT 2
13.191+/- ACRES
3,200+/- Sq. Ft. Metal Building –
Currently 77 Sunset Strip LLC
Includes Video Lottery License for
an Exotic Dance Club and Liquor
License*, 3,200+/- Sq. Ft. Metal
Building – Currently Lion’s Den
6 Apartments, Hot Spot Lounge –
with Video Lottery License*

Properties will be Offered Separately and Combined with
Highest Bid Total Determining Final Sale.

*visit www.joerpyleauctions.com for details
District 8, Map 250, Parcels Q1 & K1

CALL TIA WOLSKI FORMORE INFO
304-777-3945

RE Terms: 10% down payment made day of auction w/balance due at closing w/in 60 days.
10% BP

JOE R. PYLE COMPLETE AUCTION & REALTY SERVICE
Joe Pyle WV212 Joe R. Pyle, Broker
5546 Benedum Drive, Shinnston, WV

(888) 875-1599
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